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for Long-Term Care Planning

You’ll want to discuss this with your insurance or financial 
professional, because there are different approaches.  
Your cost for ltC insurance will be based on your age and  
health when you apply, as well as how much coverage and  
what benefit levels and options you choose. Here are some  
basic definitions and benefit option information:

•  Benefit period: Number of years one selects to receive  
    a benefit.

•  Daily benefit amount: this usually ranges between 
    $150 - $400 per day.
 
•  Waiting period: Number of days covered services insured  
    must receive before benefits become payable.

What Do They Buy? New Sales By Benefit Period1

 Less than 3 Years 10.5%    
 3 Years 31.2%
 4 Years 27.0%
 5 Years or Less 17.4% 
 More than 5 Years 13.9%

What Do They Buy? New Sales By Daily Benefit Amount1

 $99 or less 12.4%     
 $100 - $149 34.0%
 $150 - $199 35.2%
 $200 - $249 14.2% 
 $250 or more 4.2%

What Do They Buy? New Sales By Waiting Period1

 Less than 30 days 2.7%     
 31 - 89 days 1.5%
 90 - 100 days 92.3%
 Over 100 days 3.5 % 
1American Association for Long-Term Care Insurance, 2014 Sourcebook.
 Purchase data based on 2012 new policy issues.

You plan, you save and you invest to create a financially secure tomorrow. As part of your 
planning process, it is important to understand the potential impact that needing long-term 
care (LTC) may have on your loved ones, your assets, and your financial future.

This guide from the American Association for  
Long-Term Care Insurance provides the most  
up-to-date information designed to help you make 
better decisions when considering your LTC needs 
and options.

Celebrating an 80th, 90th or even a 100th birthday is increas-
ingly more likely. When you live a long life, there is a very real risk 
that you will need the type of care that’s referred to as long-term 
care.

Needing care places an enormous emotional and physical strain 
on loved ones and family members. There is also a financial cost 
that could impact your savings and your plans to leave a legacy to 
others.  

Having some ltC insurance (ltCi) in place can reduce the burden 
of care that would otherwise fall on family members.  Most 
importantly, it can be used to pay for care in the setting you most 
prefer, including your own home.

over half of individuals who purchase long-term care  
insurance do so between ages 55 and 64.1 Here’s why:

•  Costs are based on your age when you apply.  
    Waiting will most likely cost you more.

•  You’re more likely to qualify for good health discounts  
    that reduce your costs and remain in place even if  
    (or when) your health changes.

When Individuals Apply: New Coverage By age1

         Under 54             Age 55-64                 Age 65+

    28.7%     54.0%      17.3%

F E D E R A L  H E A L T H  C A R E  R E F O R M 

Obamacare does not include long-term care needs

The Affordable Care Act (also known as Obamacare) does not con-
tain any provisions for long-term care coverage. No new benefits or 
government programs providing ltC are currently
planned. Individuals applying for LTC insurance must still ‘health 
qualify’ and meet standards set by insurers. LTCi is only available on 
the private market.
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Early Planning Lets You Establish Lower Rates2

 AGE AVERAGE MONTHLY PREMIUM
 PURCHASED NO INFLATION ANNUAL  INFLATION
   OPTION

 45 $   84 $ 116 

 50 $ 102  $ 136 

 55 $ 122 $ 156 

 60 $ 148  $ 180 

  65 $ 220  $ 250 

2 Example rates based on $200 per day daily benefit, standard rates, three   
  year benefit period, 90 day deductible, married applicant. Annual inflation 
  option rates include annual Consumer Price Index Urban-based option to  
  increase benefits annually. 

If you or your spouse/partner have a birthday approaching in the next 
2-to-3 months, now is a smart time to request proposals for LTC 
insurance protection.

A Higher Deductible Equals Greater Savings3

 DEDUCTIBLE           SAVINGS

 20-30 days  ----

 60 days 14.6%     

 90 days 17.2%

 180 days 25.5%

 365 days 39.0%

3 american association for long-term Care Insurance, 2013 Cost Study

also be sure to remember to consider adding inflation  
protection to your policy. Choosing an option linked to the  
Consumer Price Index (CPI) or a 3% growth option can yield  
considerable savings compared to a 5% compounded benefit 
growth option. 

Take Advantage of Long-Term Care Insurance 
Tax Incentives

Federal tax incentives for individuals and businesses that  

purchase tax-qualified LTCi policies are available. Individual incen-

tives may apply to both the premium and benefits paid  

on a policy. The incentives for businesses vary based on the legal 

status of the entity. Consult your tax advisor for details.

WhO BENEFITS FROM LONg-TERM 
CARE INSURANCE?

You do. LTC insurance provides many valuable benefits  
including protection of assets, a reduced burden of  
caregiving placed on family members and the ability to  
receive care at home.

LOng-TerM CAre InSUrAnCe PAYS! THe LATeST FACTS4

•  $20.5 million of claim benefits paid daily.

•  273,000 claimants received $7.5 billion in benefits  
    in 2013.

•  51% of new claims are for home care.

•  Average length of all LTC claims = 1,040 days.

•  $1.8 Million (Largest claim cumulative paid, female).
    $1.3 Million (Largest claim cumulative paid, male).

4american association for long-term Care Insurance, 2014 Sourcebook
  and 2014 aaltCI national studies

NExT STEPS

It pays to work with a company that has  
demonstrated a track record of financial strength 
along with a commitment to providing the  
highest quality service to all their customers.

to obtain costs for long-term care insurance, speak 
with your insurance or financial professional. 

1.  Select a financially stable insurance provider

2.  Determine if you are likely to qualify

3.  Learn about available policy benefits

4.  Find out what coverage costs

5.  Ask what discounts you may be eligible  
      to receive

S M A r T e r  P L A n n I n g

SOME COVERAgE IS ALWAYS 
                                        BETTER THAN NONE

Think you can’t afford it? Buying a smaller LTC insurance plan to 
fit within a budget still provides many benefits and allows for the 
co-insuring of future care costs. 

Think you can self-insure? Many high net-worth people who 
have the savings to pay for care have chosen to protect their as-
sets with LTC insurance. Having LTCi coverage in place allows them 
to mitigate concerns about long-term care expenses, while 
protecting their family and their hard-earned savings.   

When determining how much coverage you may need, decide 
how much you can afford to contribute to the cost of care and 
for how long and talk to your insurance or financial professional.

L T C  P L A N N I N g  g U I D E S

read guides from issues of
Kiplinger’s Personal  
Finance magazine;  
available now online:

www.aaltci.org/guides 

What are some ways to reduce costs?
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New York Life Insurance Company
51 Madison Avenue
New York, NY 10010

Long-Term Care Insurance
6200 BridgePoint Parkway, Suite 400
Austin, TX 78730

1-800-224-4582
www.newyorklife.com

The purpose of this material is solicitation of insurance. An insurance Agent/ 
Producer may contact you. Long-term care insurance is issued on policy form series  
ILTC-5000 and INH-5000 with a state identifier where applicable and edition date.  
For costs and further details of the coverage, including exclusions, any reductions or 
limitations and terms under which the policy may be continued in force, see your  
Agent/Producer or write the company. 
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